Reports on Demand Makes Benchmarking
Your Renewals Simple

Webinar: March 239 @ 11am EDT

« Advisen’s automated on-demand reports make
benchmarking as easy as 1-2-3. Why do it yourself
when a summary report illustrating premiumes, limits,
retentions, and indicative losses is just a few clicks
awaye
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Use Cases:

Insured: “How do | compare to my
peers?”

Broker: “How can | show my client
that they aren’t properly covered?”

Broker: “How can | prove that my
client has a risky exclusion?”
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l What Happens When You Combine
Benchmarking Data and Loss Data?

DID YOU KNOW?
In June 2014, Advisen received US Patent 8762178 B2 for a benchmarking “system and method for
providing global information on risks and related hedging strategies.”

R A Advisen .
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l Reports on Demand Request Page

« The Client Insight “Reports
on Demand” order page
was recently updated
with a new look and feel.

« Renewal and New
Business report order
forms have been
combined into one.

« Users can now order
Industry Program
Benchmark Reports.

hitp://reportsondemand.advisen.com

A Advisen

WELCOME TO ADVISEN'S

REPORTS 0N DEMAND

Client Insight Reports - Renewals & New Business

Not a Client? Contact Us.

Client Insight Order Form

About You

Estimated Report Delivery Time:
Up fo 2 Business Days
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http://reportsondemand.advisen.com/

What's Included

Premium

Limit

Retention

Rate Per Million
Quartiles on Quartiles
Limit Adequacy
Large Loss Examples
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Client Insight Reports Help
Answer Several Questions

1. How Much Coverage Do My Peers Have?
Premium, Limit, Retention

2. Where Does My Program Fall Within My Peer
Groupe

3. What Types of Risks Do | Face?
Loss Examples

4. Am | Getting a Good Rate?

‘ Rate Per Million

5. Is My Limit Adequate?

A Advisen



Use Case - Adequacy of Limits and Rates

* Broker: “How can | show my client that they
aren’t properly covered?”

— Limit Quartiles
« Rate per Million

— Limit Adequacy
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Limit Quartile Chart

How can | show my client how much limit a peer
their size would be buying?

g N
Advisen Limit Per $100 of Revenues Distribution Quartile by Values for Umbrella/Excess  §"3719471
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Umbrella/Excess

This chart shows how many dollars of Limit a company in the peer
group would purchase, per hundred dollars of revenue.

This you show your client, based on their revenue, how much Limit
they should be purchasing
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l Limit Adequacy
What happens when you marry insurance
program benchmarking with relevant loss datae

Limit Adequacy

Client Limit Peer Group Loss Distribution

$ 2,500,000

harted

Charted on
11/03/2016

% of Settlements above
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Peer Group Losses

Average Amount in Excess of
CIlE"t lelt = Client Limit Median Peer Program Limit

$ 2, 5 64, 3 2 6 Losses for the recent 10 years, based on the Filing or Accident Date and Total Amount

Loss Amount-Above Client Limit Loss Amount-Below Client Lim it
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Use Case - Large Losses

Broker: “How can | prove that my
client has a risky exclusion?”

Ex. Real Estate Management company has lead exclusion in
General Liability and Umbrella policy

POISON
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Use Case - Large Losses

NOTE: For Packaged or combined coverage, allocate the premium for each LOB.

mm/dd/yyyy mm/dd/yyyy

SensaianIy Rotention_Jovouzoir__Jovoraose |
IBEIGIEEES Rotenion _ Jovonaorr_ Jowovzote
P80 premium ___Joocurence umit_JRetention _etfective Date_Jexpration Date_
Fopey premium ___Joccurence umit_JRetention _ettective Date_Jexpration Date
B oo Jocourence Limit_JReteniion  Jefecive Date JEciation Date

B * omum ___ Joccurence umit_JRetention _Jeftectve Date_Jexpiration Date
= premium ___Joccurence umit_JRetention _ ettective Date_Jexpration Date
Fduciary promium ___Joccurence umit_Jretention _ Jeffective Date_Exiation Date
Cime Premium ___Jocourence imit_JRetention __Jertective Date_Jexpration Date

Add additional LOB's

Please include liability losses specific to lead poisoning and the Lead Disclosure Rule. Thcmks.l|

A Advisen
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Use Case - Large Losses

Advisen Premium Distribution
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This graph illustrates the amount that a company, in the middle 50% of programs, would pay per one million
dollars in limit. The graph stillincludes companies that are below the 25th and above 75th percentiles in the
calculations, however, for illustration purposes, they are not shown.
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Use Case - Large Losses

Probability of Losses Exceeding
Smoothed £ Advisen

—— Actual

Accident Setlement

Company Name Stata Category/Type Date Date status Total Amount ()
The Community Builders Environment Fine &
Inc (iHE Penalties/Lead Exposure 05/01/2003 037272007 Settled $2,200,000

Cuase Descriplion:

O hiarch 27, 2009 The Community Builders, Inc. (TSR], and nearly tiro dozen associated property owners have agreed to pay a $200,000
penalty and spend maore than 32 million in lead paint abatementwork at residential properties to settle an enforcement action brought by
the WLE. Ervirenmental Protection Agency [EPA] and the LS. Department of Howsing and Urban Development [HUD).

This agreement reschres EPA and HUD's allegations that TCE and the owners falled to inform tenants that their homes might contain
potentially dangerouws levels of lead - in wiclation of the federal Lead Disclosure Rule - at properties in eleven Massachusetts and
Connecticut communities.

The settlerment is the result of clasely coordinated enforcement actions by ERPA and HUD against TCE and 23 associated property owners. TCB
is a Massachusetts non-profit corporation that dewvelops, finances, and manages affordable, mixed-income housing. TCE manages almost
100 properties containing about 7.700 hausing units in nurmerous cities throughout the eastern half of the LS. The company specializes in
large-scale, low-income housing redevelopment projects, mary of which are financed wsing public and private monies under o federal [owe-
income houwsing tax credit program.

The alleged viclations invalyed in this setflement arose out of almost 300 separate lease fransactions between TCB and the property cwners,
and their tenants from August 2003 to March 20048, EPA and HUD discovered the violations after a lengthy investigation, including a review of
records provided by TCB under a 2008 EPA subpoena issved puruant to the Toxic Substances Control Act. The violations occurred at TCE-
managed housing in Mew Hoaven and Wernon, Connecticut and in the Massachusetts communities of Boston, Fall River, Gloucester, Holyoke,
Lawrence, Lexington, Springfield, Westfield and Worcester, Information available to ERA and HUD does not indicate any child was lead
poisoned az g result of the violations, although, many of the properties where violations were found contained lead-based paint.
Under the terms of this settlerment, one of the largest admingtrative cases filed under the Lead Disclosure Rule, TCB wiill pay the $200,000 cvil
penalty, to be split equally between EPA and HUD. In addition, the settlement requires that TCB and the property cwners carmy out at least
$2.050,000 in lead-based paint abatement in residential howsing owver several years. This wark, intended to provide substantial public health
and environmental benefits, will include window replacement, abatement of lead-based paint on interior and exterior "friction and impact
surfaces,” and other measures to mitigate lead-based paint hazards, Under the agreement, TCB must hire certified inspectorsfrisk assessors to
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Report Types

Industry Benchmark

Report

Client Insight
Professional -
Renewal

Client Insight
Professional —
New Business

Program Benchmarks

Loss Data for Each
Requested LOB

Company Information
Loss Benchmarking

Placement Analytics

Client Insight
Expert
X
X
Optional
X
X
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“Know Your Limits” Weekly Newsletter

Know Your Limits reviews the 15 news stories
which best reflect why middle-market clients
need an array of P&C coverage.

A Advisen -

KNOW YOUR LIMITS

YOUR WEEKLY WRAP-UP OF MID-MARKET BUSINESS LOSSES

Client Insight users receive our “Know Your
Limits” weekly newsletter in their inbox.
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Client Insight Professional
Includes Insurance Program Benchmarking
and anecdotal Loss Data access

Client Insight Expert
Also adds Limit Adequacy, Loss

Benchmarking, Placement Analytics

A Advisen .



Got Supporting Documentation?

« 10-page Insurance Program Benchmarking Methodology
document shows how we track and match this transaction
data

« Our most-requested Loss Data collateral features macro
overviews of our loss datasets

« 8-page Loss Data Methodology report describes how we
collect and curate loss event data

« Qur 18-page Adyvisen Portfolio Analysis document illustrates
the benefits of comparing your Book of Business to Advisen'’s
Transaction & Loss data

A Advisen


http://www.advisenltd.com/2015/07/06/the-mother-lode-of-insurance-program-data/
http://www.advisenltd.com/2015/07/06/the-mother-lode-of-insurance-program-data/
http://www.in.advisenltd.com/loss-data/
http://www.advisenltd.com/2016/04/19/excess-casualty-loss-data-mscad-methodology/
http://www.advisenltd.com/2015/02/27/no-two-loss-databases-are-the-same/
https://cdn2.hubspot.net/hubfs/2558521/Data/Advisen_Portfolio_Analysis_DSP__May_2016.pdf

Leading the way to smarter
and more efficient
risk and insurance communities.

Advisen delivers:

the right information into
the right hands at

the right time

to power performance.

About Advisen Lid.

Advisen is leading the way to smarter and more efficient risk and insurance communities. Through its information,
analytics, ACORD messaging gateway, news, research, and events, Advisen reaches more than 150,000 commercial
insurance and risk professionals at 8,000 organizations worldwide. The company was founded in 2000 and is
headquartered in New York City, with offices in the US and the UK.

+1 (212) 897-4800 | info@advisen.com | www.advisenltd.com



